Thomas Handley
		
Telephone 07923490944
3 Altassmore, Altass, Lairg, IV274EU

Career Profile
With over ten ‘years’ of engineering background, managerial sales experience in the South and having successfully completed a 2-1 Honours Degree in Electrical Engineering , I am accustomed to taking an entrepreneurial role. Both working alone in the field and as a team member. I have a proven track record as a ‘groundbreaker’, opening new doors with large corporates, particularly within engineering (OEM)orginal equipment manufacturers,(CEM)contract equipment manufacturers, Medical Research & R&D sectors. Relationship building skills and account management within southern Blue Chip organisations demonstrating and increasing turnover.

My ability to engage with key system integrators and application vendors is a major asset. In previous roles I have successfully managed a £2 million spend with year on year growth. I have managed accounts in my career with a total sale of over £10 million.  I have gained extensive experience across all engineering sectors.
I have also worked extensively within Medical, Defence and Aerospace, developing excellent customer relations within this sector. I have expertise in report writing, design and technical fault finding to component level. I have experience also in quality control assurance. 

During the past 3 years I have worked as a key worker helping with the Covid pandemic in delivering key supplies to hospitals and health centres etc
Currently looking for an exciting new engineering challenge.
	Specialist Knowledge

· Electronic Engineering/To component level
· Mechanical Engineering/CNC/Stress/Control Systems/Data Acquisition
· Electrical Engineering/HV/MV/LV

Menzies Distribution 2019 - Present
Fleet Driver / Key Worker
Working for Menzies Distribution as a key worker since completing a BA Degree in Theology. Supplying medical support to hospitals and surgeries in response to the Covid 19 pandemic supporting safety and medical products for staff and patients. 

Medical Supplies Africa 
UK Country Manager
Jan 2013 – 2016

· -Sourcing and Supplying medical products for use on the African Continent 
· -Supply Chain Management
· -Bid preparation
· -Forecasting levels of demand for services and products to meet the business needs and keeping a constant check on stock levels
· -Conducting research to ascertain the best products and suppliers in terms of best value, delivery schedules and quality
· -Liaising between suppliers, manufacturers, relevant internal departments and customers
· Identifying potential suppliers, visiting existing suppliers, and building and maintaining good relationships with them;
· -negotiating and agreeing contracts and monitoring their progress, checking the quality of service provided;
· -processing payments and invoices;
· -keeping contract files and using them as reference for the future;
· -forecasting price trends and their impact on future activities;
· -giving presentations about market analysis and possible growth;
· -developing an organisation's purchasing strategy;
· -producing reports and statistics using computer software;
· -evaluating bids and making recommendations based on commercial and technical factors;
· -ensuring suppliers are aware of business objectives;
· -attending meetings and trade conferences;


XP Power, www.xppower.com 

Sales Manager
Oct 2009 - Dec 2012

World leader in the distribution of Electrical power supplies
Distributor of Interconnect, passive and electromechanical parts, PCB assembly parts, power supplier AC/DC, DC/DC POL.
Focused in a customer facing role, developing key accounts and building key customer relationships. Was responsible for quality control of products testing and certification of medical equipment. 
Currently work within Key Accounts with customers in the Defence, Rail and Aerospace Industry including OEM,CEM New Business Development and TST.

Developing Key Account Strategies developing business relationships
Performing initial assessment of customer requirements against
product capabitities
Supporting and leading contract negotiations in conjunction with blue chip clients
Preparing reports and bids
Managing Internal sales team, coaching and development
Working with world leading manufactuters designing in new products
Performing & Utilising SAP worldwide stock system
Involvement in Project Driven applications in Military Aerospace/Industrial Rail Vertical

RS Components UK ltd, rswww.com

UK Sales Manager
July 2004 – Sept 2009
Europe’s leading distributor of Industrial and maintenance products supplying over 300,000 products to 80 countries worldwide with a UK £500 Million T/O

Responsible for managing a sales territory with over 700 client companies and over 2000 contacts. One of the top performing territories of 2004/2005, achieving 104.5% of sales target and 2.6% sales growth.
Successfully able to manage key accounts within the companies portfolio.
Involved in Pre-Sales Post-Sales, Implementation and Consultancy. Able to discuss and provide customers with products to suit their application from initial inquiry through to process.
Involved in a range of T&M equipment for major blue chip manufacturers Techtronix,Agilent,Fluke, Thurlby Thander, Lascar,Lemo, etc.
I successfully build relationships and strong rapport with key clients across a wide range of engineering sectors using techniques and my existing relationship networks to provide new leads, leading to further sales.
Account Management - with the MOD and Defence and Satellite Technology Laboratory developing relationships with key contacts on a range of applications. Had an MOD pass to access all areas within the Farnborough base.
New clients in 2004/2005 are in the following sectors: Public Services, OEM, Commercial Services, and Utilities & Process Manufacturing.
Mecuri sales techniques software utilising RASPOC 2 during sales calls.
Implementation of negotiating terms within larger accounts
Experience of managing a sales spend of £2 million per annum
Trade Show Attendance.

Scientific and Engineering Systems www.scensys.co.uk
UK Sales Manager

June 2001 to June 04
Scensys was a key supplier in the UK Europe and Worldwide supplying specialist Test and Measurment equipment to the Engineering OEM,Medical R&D sectors ensuring quality control requirements.
Company was involved with USA based manufacturers importing leading cutting edge data acquisition and transducer products into the Aerospace, Defence and Research sector. Software was driven from leading German engineering analysis incorporating Diadem software and Dasylab from the USA with franchised licensing agreements.
SCADA Ethernet based hardware system design, providing integrated system software.
Project Management – Developing and meeting deadlines
Builing key relationships at Global Partner/ Director Level with Systems Integrators and Application engineers. These included Ford Motor Company, Jaguar, Honda, Qinetiq, DSTL, BAE Systems, Thales,UK R&D & University Departments.
Focused on customer’s applications across a wide range of engineering disciplines. Individually opened doors, identified appropriate decision-makers and established key relationships with engineering firms and major industrial companies, in the UK and in Europe.  Identified and developed opportunities using own initiative and successfully built strong relationships. Worked on key initiatives using analogue digital technologies in each sector. Largest deal negotiated was in excess of £200,000, average deal in excess of £20 – 30K
Liaised with US based companies working within the import/export department importing products into the UK
Strong networking skills. Attending trade shows, seminars and exhibitions.
This was a full time Sales – Export/Import position

Claremont Automatics
Field Service Engineer Mobile - SW London

June2000 – June 2001

Service and Repair Gaming Machines 
Maintenance Fruit Machines
Reprogramming Eprom
Electronic Repair
Electronic board replacement
Component Repair & replacement
Electronic/Electrical fault finding
Power supply Replacement
Alarm Replacement

Education
Staffordshire University, School of Engineering, Beaconside, Stafford, Staffordshire
2-1 B Eng Honours Degree Electrical Engineering (Graduation July 2000)
BA Theology - UHI Dingwall Graduation June 2019
Dumfies College Of Technology, Heathall, Dumfries, Scotland
Onc Mechanical Engineering (1996-1997)
Onc Electronic Engineering (1996-1997)
Further education and training

· Facet 5 profile Teamscape Personality Assessment (Coach)
· Attended a two day training course on Telephone Sales Techniques supported by the Thames Valley Chamber Of Commerce
· Course focusing on RASPOC selling techniques (RS) Raspoc 1&Raspoc 2
· Technology Skills Course (RS)

· Pastimes: Travel, Film, Art exhibitions, Music
· Languages Greek German French Spanish
· Travelling

Major Achievements

· Graduation School Of Engineering and Advanced Technology Award 2000
· IEEE Technology Graduate Show First Prize- Tom Ruxton (Dean of Staffordshire University)



